
The Challenge
Société Générale’s Listed Products business is built on de-
livering a broad range of investment solutions to institu-
tional and retail investors across global assets, diverse pay-
off structures, and constantly evolving product conditions.

In such a fast-moving environment, speed, accuracy, and 
automation are essential. Manual processes in issuing and 
listing products created operational risk, delays, and un-
necessary resource use, ultimately impacting perceived 
market quality.

To scale and serve retail investors efficiently, Société 
Générale needed a solution that would achieve seamless, 
high-speed issuance and lifecycle

The CONNEXOR Solution
Having successfully deployed CONNEXOR in Switzerland, 
Société Générale expanded the model to Spain to unlock 
similar efficiency and automation benefits. 

Working closely with BME, Société Générale leveraged 
CONNEXOR to:

Implement a standardized data and workflow 
structure

Automate key lifecycle steps for listed products

Remove exceptional and manual processes

Enable rapid market connectivity at scale

This collaboration positioned Société Générale to shift 
from quarterly issuance cycles toward significantly more 
frequent product issuance, strengthening compositive-
ness and operational agility.

The Result
The massive reduction in time-to-market, from over one 
week to overnight through CONNEXOR, positions So-
ciété Générale to offer more complex and time-sensitive 
products, including Turbo Warrants, where timely listing 
is essential.

As operational and commercial foundations align, So-
ciété Générale expects greater investor confidence, im-
proved product quality, and growth in the Spanish listed 
products market.

CONNEXOR, The Issuer’s Choice
Enabling High-Speed Issuance: Société Générale’s Automation Journey
with CONNEXOR

In a fast-moving listed products environment, efficiency 
and automation are critical. Implementing CONNEXOR in 
Spain has enabled us to eliminate manual processes, ac-
celerate time-to-market, and pave the way toward more 
frequent issuance.

This step is key to improving product quality for retail in-
vestors and growing the Spanish market.

Helio da Silva Claudio, 
Head of Public Distribution International, 
Société Générale
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Bolsas y Mercados Españoles
Palacio de la Bolsa
Plaza de la Lealtad, 1
28014, Madrid

Do you want to know more?
Contact us

connexor@six-group.com
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